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INSTITUTION RATING
INSTITUTION'S CRA RATING: This institution is rated Satisfactory.
An institution in this group has a satisfactory record of helping to meet the credit needs of its assessment area, including low- and moderate-income neighborhoods, in a manner consistent with its resources and capabilities.

Examiners did not identify any evidence of discriminatory or other illegal credit practices. FMB Bank's overall Community Reinvestment Act (CRA) performance is satisfactory in relation to the reviewed performance criteria, as summarized below.
· The loan-to-deposit ratio is reasonable given the institution's size, financial condition, and the assessment area's credit needs.
· The institution originated a majority of its small business and home mortgage loans in the assessment area.
· Overall, the geographic distribution of loans reflects a reasonable dispersion throughout the assessment area, considering permanent demographic data, performance context information, and other relevant factors.
· The distribution of borrowers reflects a reasonable penetration among businesses of different revenue sizes and individuals of different income levels.
· The institution did not receive any CRA-related complaints since the previous evaluation; therefore, this factor did not affect the rating.











DESCRIPTION OF INSTITUTION
FMB Bank is a full-service community bank headquartered in Wright City, Missouri that operates in Warren County, Missouri. Ownership and control remain unchanged since the prior evaluation and the institution has no lending affiliates. The institution received a Satisfactory rating at its previous FDIC Performance Evaluation, dated September 23, 2013, based on Interagency Small Institution Examination Procedures.
FMB Bank operates from its sole office in Wright City, Missouri. A deposit taking automated teller machine is located at the main office and two cash dispensing machines continue to operate at third-party locations in Wright City. The main office and automated teller machines are located in middle-income census tracts. No changes in branch or automated teller machine structure have occurred since the prior evaluation, nor have any merger or acquisition activities occurred. FMB Bank offers loan products including home mortgage, commercial, and consumer loan products. The institution provides a variety of deposit services including checking, savings, money market deposit accounts, and certificates of deposit. Alternative banking services include internet banking mobile banking, and electronic bill pay.
Assets totaled approximately $37.6 million as of September 30, 2019, and included loans totaling $17.8 million and securities totaling $12.4 million. Total deposits equaled approximately $32.3 million. The loan portfolio is illustrated in the following table.

[image: A table of loan portfolio distribution]
Examiners did not identify any financial, legal, or other impairments that affect that bank's ability to meet assessment area credit needs.


DESCRIPTION OF ASSESSMENT AREA
The CRA requires each financial institution to define one or more assessment areas within which its CRA performance will be evaluated. FMB Bank has designated a single assessment area consisting of the entirety of Warren County in the St. Louis Missouri-Illinois Metropolitan Statistical Area, which is located in eastern Missouri. The following sections discuss demographic and economic information specific to the assessment area.
Economic and Demographic Data
The assessment area consists of two moderate-income census tracts and 3 middle-income census tracts according to 2015 ACS Census data. The following table illustrates select demographic characteristics of the assessment area.
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The 2018 Federal Financial Institutions Examination Council (FFIEC)-updated median family income level is used to analyze home mortgage lending under the Borrower Profile criterion. The following table presents the low-, moderate-, middle-, and upper-income ranges for the St. Louis Metropolitan Statistical Area. The categories are based on the 2018 FFIEC-updated median family income of $76,600.
[image: A close-up of a family income number
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Based upon 2018 D&B data, service industries represent the largest portion of businesses in the assessment arca at 35.8 percent; followed by retail trade (12.3 percent); and construction (12.2 percent). In addition, 7.3 percent of area businesses have four or fewer employees and 88.9 percent operate from a single location. Based on a combination of management and community contact comments and data from Missouri Partnership, the largest employers in the assessment area include local school districts, Ameriwood Industries, Certainteed, Coca Cola Distribution Center, EPC, Inc., SAF- Holland USA Inc., and Walmart.
Data obtained from the U.S. Bureau of Labor and Statistics indicates that unemployment rates for Waren County and the state of Missouri improved over the evaluation period as noted in the following table.[image: ]
Competition
The assessment area is moderately competitive for financial services. According to the FDIC Deposit Market Share data as of June 30,2019, there were nine financial institutions that operate a total of twelve branches within the institution's assessment area. Of these institutions. FMB Bank ranked 6TH  with approximately 7.4 percent of the deposit market share.
FMB Bank is not required to collect and report information regarding its home mortgage and small business loans, and it has not elected to do so. Therefore, the analysis of home mortgage and small business loans do not include comparisons to aggregate lending data. The aggregate lending data, however, reflects the level of demand for home mortgage and small business loans and is therefore considered under competition.
Aggregate lending data for 2017, which is the most recent data available, indicates 43 institutions reported 476 small business loans in the assessment area. Additionally, 2017 aggregate lending data indicates 204 institutions reported 2,227 home mortgage loans in the assessment area. These levels of home mortgage and small business lending activity indicate a relatively high level of competition for these products in the assessment area.
Management indicated the bank's primary competitors for both loans and deposits are American Bank and First State Community Bank.




Community Contacts
As part of the evaluation process, examiners contact third parties active in the assessment area or broader area to assist in obtaining a profile of the local communities, identify, local credit needs, and assess opportunities for participation by local financial institutions. This information helps determine whether local financial institutions are responsive to identified needs.
Examiners conducted a community contact with a representative from an organization that focuses on a broader area that includes Warren County. The local economy in Warren County is improving, and employment and population have risen above pre-recession levels. The local economy is performing particularly well for new businesses. The largest employers include local school districts and Certainteed. While no reductions in staffing were noted, the Certainteed Plant has been unable to add a desired third shift due to a lack of employable individuals. The greatest strength of the county is its proximity to Interstate 70, while the greatest weakness is poor broadband accessibility. Additional challenges facing the county include deferred maintenance of local infrastructure and a relative lack of employable individuals. Lastly, the county's heavy reliance on sales tax revenue disproportionately impacts lower-income individuals.
Regarding housing, the quality of housing stock in lower-income areas is relatively poor. It is difficult for lower-income individuals to purchase a home, and saving a down payment was specifically cited as a barrier. Lower-income individuals are reliant on credit card debt to meet daily needs. Lastly, creditworthy individuals and businesses are able to obtain financing.
Credit Needs
Examiners also interviewed bank management to gather their thoughts regarding the local economy, loan demand, and area credit needs. Bank management categorized the overall economy as stable and improving and a few new businesses have opened. The residential and commercial sectors of the local economy were both described as strong. Overall loan demand was categorized as good; while commercial loan demand was categorized as very good; residential and consumer loan demand were categorized as good; and construction loan demand was generally good. Lastly, management indicated consumer, commercial, and residential lending are the primary credit needs of the assessment area.
Considering economic and demographic data, along with information from the community contact and bank management, examiners determined that home mortgage, commercial, and consumer lending are the primary credit needs in the assessment area.

SCOPE OF EVALUATION
General Information
This evaluation covers the period from the prior evaluation dated September 23,2013, to evaluation the current dated December 9, 2019. Examiners used the Interagency Small Institution Examination Procedures to evaluate FMB Bank's CRA performance. These Procedures include a review of the institution's performance according to the following criteria:
Activities Reviewed:
Based on the September 30,2019, Consolidated Report of Condition and Income (Call Report), the institution's primary loan products by dollar volume are commercial (loans secured by commercial real estate and commercial and industrial loans) and residential real estate (1-4 family residential properties and multi-family residential properties), which represented 53.8 and 35.0 percent of the loan portfolio, respectively. Examiners did not review construction and land development, agricultural, or consumer lending because these loan products are not emphasized in the business strategy and do not constitute a significant portion of overall lending efforts.
Discussions with management revealed that the lending focus of the institution continues to emphasize home mortgage and commercial lending. However, the loan distribution has changed since the prior evaluation, shifting from primarily home mortgage to commercial lending. This shift has been triggered by the current falling interest rate environment over the past few years, as customers have increasingly pursued lower interest rate secondary market loans. Management indicated a review of commercial and home mortgage lending from calendar year 2018 would be representative of the institution's performance throughout the entire evaluation period.
Therefore, examiners reviewed the institution's lending performance based on small business and home mortgage loans originated, extended, or renewed from January 1, 2018 through December 31, 2018. For the Assessment Area Concentration, Geographic Distribution, and Borrower profile analyses, these lending categories consisted of 27 small business loans totaling $3.2 million and 24 home mortgage loans totaling $ 1.8 million. While examiners analyzed lending performance by both the number and dollar volume of loans, the performance by number of loans is emphasized in the Geographic Distribution and Borrower Profile analyses, as it is generally a better indicator of the efforts to serve lower-income individuals and small businesses. Lastly, commercial lending was weighted more heavily in drawing conclusions since this lending category represents a larger portion of the loan portfolio.
Examiners utilized 2015 American Community Survey (ACS) Census data as a standard of comparison for home mortgage lending, while 2018 D&B data was used to evaluate small business lending performance.











CONCLUSIONS ON PERFORMANCE CRITERIA
LENDING TEST
FMB Bank demonstrated reasonable performance under the Lending Test. The institution's Loan-to-Deposit Ratio, Assessment Area Concentration, and Borrower Profile performance supports this conclusion.
Loan-to-Deposit Ratio
The loan-to-deposit ratio is reasonable given the institution's size, financial condition, and assessment area credit needs. As shown in the following table, the net loan-to-deposit ratio, calculated from Call Report data, averaged 52.6 percent over the past 25 calendar quarters. The ratio ranged from a low of 40.6 percent as of March 31, 2014, to a high of 63.7 percent on December 3 1, 2016. The ratio increased 5.8 percent during the evaluation period.
Based on discussions with management, a factor that has continued to impact the loan-to-deposit ratio throughout the evaluation period is a sustained elevated level of public funds deposits. Specifically, FMB Bank serves as the depository for Wright City's School District, which directly impacts the loan-to-deposit ratio.
[image: ]
Assessment Area Concentration
FMB Bank's performance regarding assessment area concentration is reasonable. A majority of its home mortgage loans by number and dollar volume and small business loans by number were made within its assessment area. As noted in the table below, a majority of the dollar volume of small business loans were made outside of the assessment area. Additional analysis revealed that the dollar volume of small business lending was heavily skewed by two large dollar transactions totaling $1.4 million that were outside the assessment area.
[image: A table with numbers and text
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Geographic Distribution
Overall, the geographic distribution of lending reflects a reasonable dispersion throughout the assessment area. This conclusion was reached through further review of the small business and home mortgage loans that were originated in the assessment area. Parlicular focus was given to the dispersion of these loans in relation to the moderate-income census tracts in the assessment area.
Small Business Loans
Overall, the geographic distribution of small business loans reflects a reasonable dispersion in the assessment area, once all relevant performance context factors are considered. The following table shows the geographic distribution of small business loans by tract income level is significantly below the percentage of businesses located in the moderate-income census tracts.
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Examiners considered a number of relevant performance context factors in evaluating the above performance. First, there are a total of nine competing institutions that operate in, and three additional institutions are in closer proximity to the moderate-income census tracts in Warren County compared to the subject institution. In addition, a number of larger employers have operations in the moderate-income census tracts, and due to the institution's size, location of the sole office, and legal lending limit it would have difficulty meeting their credit needs. In addition, small business aggregate lending data indicates that a number of larger national and regional financial institutions and credit card lenders are actively lending in Warren County. Examiners also reviewed the bank's remaining small business lending activity since the prior evaluation and determined that eight small business loans totaling $937,000 have been made in the moderate-income census tracts. Lastly, when asked the community contact did not have concerns regarding the availability of commercial credit in the moderate-income census tracts.
Home Mortgage Loans
The geographic distribution of home mortgage loans reflects a reasonable dispersion in the assessment area, once all relevant factors are considered. The bank's performance in the moderate-income census tracts is less than demographic data. However, in evaluating this performance, examiners considered the number of competing institutions operating either in, or in closer proximity to, the moderate-income census tracts in the assessment area. In addition, the community contact indicated the overall quality of housing stock in lower-income areas was poor. After considering these relevant factors, the lending percentages listed in the table below reflect a reasonable dispersion of home mortgage lending in the assessment area.
[image: A table with numbers and text]
Borrower Profile
Overall, the distribution of borrowers reflects reasonable performance for this criterion. The reasonable penetration among businesses of different revenue sizes was given the most weight and primarily supports this conclusion. The distribution among individuals of different income levels is excellent, as reflected in the home mortgage loan performance. Examiners focused on the percentage by number of small business loans to businesses with gross annual revenues of $ 1 million or less, and the percentage by number of home mortgage loans to low- and moderate-income borrowers.
Small Business Loans
The distribution of small business loans reflects a reasonable penetration of loans to businesses with gross annual revenues of $1 million or less. The bank's performance in the following table is reasonable in comparison to demographic data.
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Home Mortgage Loans
The distribution of home mortgage loans to individuals of different income levels, including low- and moderate-income borrowers, reflects an excellent penetration. The bank's lending to low-income borrowers significantly exceeds demographic data. In addition, the bank's lending to moderate-income borrowers also exceeds demographic data. In evaluating this performance, examiners considered the assessment area's poverty level of 8.6 percent. In addition, the community contact indicated that lower-income individuals face a degree of difficulty in attaining homeownership and specifically identified saving a down payment as a barrier.
[image: A table with numbers and text
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Response to Complaints
The bank did not receive any CRA-related complaints since the previous evaluation; therefore, this criterion did not affect the rating.

DISCRIMTNATORY OR OTHER ILLEGAL CRBDIT PRACTICBS REVIEW
No evidence of discriminatory or other illegal credit practices inconsistent with helping meet community credit needs was identified.

APPENDICES
SMALL BANK PERFORMANCE CRITERTA
Lending Test
The Lending Test evaluates the bank's record of helping to meet the credit needs of its assessment area(s) by considering the following criteria:
1) The bank's loan-to-deposit ratio, adjusted for seasonal variation, and, as appropriate, other lending-related activities, such as loan originations for sale to the secondary markets, community development loans, or qualified investments;
2) The percentage of loans, and as appropriate, other lending-related activities located in the bank's assessment area(s);
3) The bank's record of lending to and, as appropriate, engaging in other lending-related activities for borrowers of different income levels and businesses and farms of different sizes;
4) The geographic distribution of the bank's loans; and
5) The bank's record of taking action, if warranted, in response to written complaints about its performance in helping to meet credit needs in its assessment area(s).
GLOSSARY
Aggregate Lending: The number of loans originated and purchased by all reporting lenders in specified income categories as a percentage of the aggregate number of loans originated and purchased by all reporting lenders in the metropolitan area assessment area.
Area Median Income: The median family income for the MSA, if a person or geography is located in an MSA; or the statewide nonmetropolitan median family income, if a person or geography is located outside an MSA.
Assessment Area: A geographic area delineated by the bank under the requirements of the Community Reinvestment Act.
Census Tract: A small, relatively permanent statistical subdivision of a county or equivalent entity. 'the primary purpose of census tracts is to provide a stable set o1 geographic units for the presentation of statistical data. Census tracts generally have a population size between 1,200 and 8,000 people, with an optimum size of 4,000 people. Census tract boundaries generally follow visible and identifiable features, but they may follow nonvisible legal boundaries in some instances. State and county boundaries always are census tract boundaries.
Combined Statistical Area (CSA): A combination of several adjacent metropolitan statistical areas or micropolitan statistical areas or a mix of the two, which are linked by economic ties.
Consumer Loan(s): A loan(s) to one or more individuals for household, family, or other personal expenditures. A consumer loan does not include a home mortgage, small business, or small farm loan. This definition includes the following categories: motor vehicle loans, credit card loans, home equity loans, other secured consumer loans, and other unsecured consumer loans.
Core Based Statistical Area (CBSA): The county or counties or equivalent entities associated with at least one core (urbanized area or urban cluster) of at least 10,000 population, plus adjacent counties having a high degree of social and economic integration with the core as measured through commuting ties with the counties associated with the core. Metropolitan and Micropolitan Statistical Areas are the two categories of CBSAs.
Family: Includes a householder and one or more other persons living in the same household who are related to the householder by birth, marriage, or adoption. The number of family households always equals the number of families; however, a family household may also include non-relatives living with the family. Families are classified by type as either a married-couple family or other family. Other family is further classified into "male householder" (a family with a male householder and no wife present) or "female householder" (a family with a female householder and no husband present).
FFIEC-Estimated Income Data: The Federal Financial Institutions Examination Council (FFIEC) issues annual estimates which update median family income from the metropolitan and nonmetropolitan areas. The FFIEC uses American Community Survey data and factors in information from other sources to arrive at an annual estimate that more closely reflects current economic conditions.
Full-Scope Review: A full-scope review is accomplished when examiners complete all applicable interagency examination procedures for an assessment area. Performance under applicable tests is analyzed considering performance context, quantitative factors (e.g., geographic distribution, borrower profile, and total number and dollar amount of investments), and qualitative factors (e.g., innovativeness, complexity, and responsiveness).
Geography: A census tract delineated by the United States Bureau of the Census in the most recent decennial census.
Home Mortgage Disclosure Act (HMDA): The statute that requires certain mortgage lenders that do business or have banking offices in a metropolitan statistical area to file annual summary reports of their mortgage lending activity. The reports include such data as the race, gender, and the income of applicants; the amount of loan requested; and the disposition of the application (approved, denied, and withdrawn).
Home Mortgage Loans: Includes closed-end mortgage loans or open-end line of credits as defined in the HMDA regulation that are not an excluded transaction per the HMDA regulation.
Housing Unit: Includes a house, an apartment, a mobile home, a group of rooms, or a single room that is occupied as separate living quarters.
Limited-Scope Review: A limited scope review is accomplished when examiners do not complete all applicable interagency examination procedures for an assessment area. Performance under applicable tests is often analyzed using only quantitative factors (e.g., geographic distribution, borrower profile, total number and dollar amount of investments, and branch distribution).
Low-Income: Individual income that is less than 50 percent of the area median income, or a median family income that is less than 50 percent in the case of a geography.
Market Share: The number of loans originated and purchased by the institution as a percentage of the aggregate number of loans originated and purchased by all reporting lenders in the metropolitan area/assessment area.
Median Income: The median income divides the income distribution into two equal parts, one having incomes above the median and other having incomes below the median.
Metropolitan Division (MD): A county or group of counties within a CBSA that contain(s) an urbanized area with a population of at least 2.5 million. A MD is one or more main/secondary counties representing an employment center or centers, plus adjacent counties associated with the main/secondary county or counties through commuting ties.
Metropolitan Statistical Area (MSA): CBSA associated with at least one urbanized area having a population of at least 50,000. The MSA comprises the central county or counties or equivalent entities containing the core, plus adjacent outlying counties having a high degree of social and economic integration with the central county or counties as measured through commuting.
Middle-Income: Individual income that is at least 80 percent and less than 120 percent of the area median income, or a median family income that is at least 80 and less than 120 percent in the case of a geography.
Moderate Income: Individual income that is at least 50 percent and less than 80 percent of the area median income, or a median family income that is at least 50 and less than 80 percent in the case of a geography.
Multi-family: Refers to a residential structure that contains five or more units.
Nonmetropolitan Area (also known as non-MSA): All areas outside of metropolitan areas. The definition of nonmetropolitan area is not consistent with the definition of rural areas. Urban and rural classifications cut across the other hierarchies. For example, there is generally urban and rural territory within metropolitan and nonmetropolitan areas.
Owner-Occupied Units: Includes units occupied by the owner or co-owner, even if the unit has not been fully paid for or is mortgaged.
Rated Area: A rated area is a state or multistate metropolitan area. For an institution with domestic branches in only one state, the institution's CRA rating would be the state rating. If an institution maintains domestic branches in more than one state, the institution will receive a rating for each state in which those branches are located. If an institution maintains domestic branches in two or more states within a multistate metropolitan area, the institution will receive a rating for the multistate metropolitan area.
Rural Area: Territories, populations, and housing units that are not classified as urban.
Small Business Loan: A loan included in "loans to small businesses" as defined in the Consolidated Report of Condition and Income (Call Report). These loans have original amounts of $1 million or less and are either secured by non-farm non-residential properties or are classified as commercial and industrial loans.
Small Farm Loan: A loan included in "loans to small farms" as defined in the instructions for preparation of the Consolidated Report of Condition and Income (Call Report). These loans have original amounts of $500,000 or less and are either secured by farmland, including farm residential and other improvements, or are classified as loans to finance agricultural production and other loans to farmers.
Upper-Income: Individual income that is 120 percent or more of the area median income, or a median family income that is 120 percent or more in the case of a geography.
Urban Area: All territories, populations, and housing units in urbanized areas and in places of 2,500 or more people outside urbanized areas. More specifically, "urban" consists of territory, persons, and housing units in places of 2,500 or more persons incorporated as cities, villages, boroughs (except in Alaska and New York), and towns (except in the New England states, New York, and Wisconsin).
"Urban" excludes the rural portions of "extended cities"; census designated place of 2,500 or more persons; and other territory, incorporated or unincorporated, including in urbanized areas.


























FMB List of Accounts - Effective 04/01/2025
Any inquiries? Please call Corri or Kristin: 636.745.3339

FMB Bank internet Banking
is available by enrolling at: www.fmb-ban k.com
FMB Bank Mobile Banking with Mobile Deposit
is available by downloading our app at: App Store or Google Play

Checking Accounts

Free Checking
Requirements: Direct Deposit
Opening Deposit: S50
Minimum Balance to avoid Service Charge: None
Statements: Monthly, no images

Wildcat Checking
Opening Deposit: $100
Minimum Balance to avoid Service Charge: $500
Service Charge: $6
Statements: Monthly, with images

Second Chance
Opening Deposit: $0
Minimum Balance to avoid Service Charge: NA
Monthly Charge: $8
Statements: Monthly, with images
Additional ways to avoid Service Charge: Customers must be enrolled in FMB online banking, receive e-statements,6 or more
debit card transactions per month, 1 Direct Deposit & l Auto payment (ACH)

Senior Checking
Opening Deposit: $50
Minimum Balance to avoid Service Charge: None
Statements: Monthly with images
Special Features: 1 Free Check order per year, ½ off Safe Deposit Box Rent the first year


Super Now Account
Opening Deposit: S1,000
Minimum Balance to avoid Service Charge & earn interest: $1,000
Service Charge: S10
Statement: Monthly, with images

Savings and Money Market Accounts

Statement Savings
Opening Deposit: $100
Minimum Balance to avoid Service Charge & earn interest: $300
Service Charge: $4
Statement: Monthly
Requirements & Special Features: 3 withdrawals per month. Each additional withdrawal $1 Interest added monthly, ATM Card availability

Passbook Savings
Opening Deposit: S100
Minimum Balance to avoid Service Charge & earn interest: $300 (excluding students)
Service Charge: None
Statement: Yearly
Requirements & Special Features: 3 withdrawals per month. Each additional withdrawal $1

Little Savers Savings
Opening Deposit: $5
Minimum Balance to avoid Service Charge & earn interest: None
Service Charge: None
Statement: Quarterly
Requirements & Special Features: for ages 12 and under

Money Market Plus
Opening Deposit: $1,000
Minimum Balance to avoid Service Charge & earn interest: $1,000
Service Charge: $10
Statement: Monthly, with images
Requirements & Special Features: Please contact our Financial Representatives for rate information.

Money Market Elite
Opening Deposit: $10,000
Minimum Balance to avoid Service Charge & earn interest: $10,000
Service Charge: $10
Statement: Monthly, with images
Requirements & Special Features: Please contact our Financial Representatives for rate information.

FMB Optimizer
Opening Deposit: $50,000
Minimum Balance to avoid Service Charge & earn interest: $50,000
Service Charge: $25
Statement: Monthly, with images
Requirements & Special Features: Please contact our Financial Representatives for rate information.

Business Checking Accounts

Basic Business Checking
Opening Deposit: $100
Minimum Balance to avoid Service Charge: $500
Service Charge: $6
Statement: Monthly, with images

Business Advantage Checking
Opening Deposit: $100
Minimum balance to avoid service charge: S1,000
**Service Charge: $10
Statement: Monthly with images
**Additional activity fees apply.
**Special Features: Earnings credit may offset some or all activity fees.

Business Interest Checking
Opening Deposit: $1,000
Minimum Balance to avoid Service Charge & earn interest: $1,000
Service Charge: $10
Statement: Monthly, with images

CDs and IRAs

Certificates of Deposit
An FMB Bank Certificate of Deposit offers a high rate of return with a variety of terms to meet your needs. A Certificate of Deposit is our most popular investment product because deposits are safe, invested locally and FDIC insured. The following fixed rate time accounts are offered:
91 days
L82 days
12 months
18 months
24 months
30 months
36 months
48 months
60 months
Requirements & special features: Please contact our Financial Representatives for rate information.

Individual Retirement Accounts
An IRA is a personal, tax-sheltered retirement plan. FMB Bank offers three different IRA plans for customers to choose from, so investing can be tailored to fit your individual needs. With all IRAs, there is a substantial penalty for early withdrawal. FMB offers Traditional, Roth and Coverdell Education Savings Accounts.
Requirements & special features: Please contact our Financial Representatives for rate information.

Credit Services

Consumer Loans
Real Estate/Mortgage Loans
FMB Bank is committed to helping you find the right mortgage product for your needs. We understand that every borrower is different, and we offer a variety of products that will meet your individual requirements. We make the process of securing a mortgage simple and straightforward, by offering you the latest in financial tools that enable you to make sound financial choices.


Installment Loans
Get the purchasing power you need with an FMB Installment Loan.
No matter what the reason, we have the right loan for you. Instead of accepting the financing offered through the car dealership or your retailer, shop us before you sign. A personal installment loan from FMB offers you fixed competitive rates, fixed monthly
payments and easy automatic payment draft options. With our quick and easy approval process, you'll have your answer and the money in no time.

Home Equity Loans and HELOC Loans
Use the equity in your home to make your dreams come true.
Use the equity in your home to provide cash or a line of credit to buy a car, make home improvements, pay for tuition, take a vacation, pay off other debt, etc. The interest you pay may be tax deductible (consult a tax advisor). Variable rate loan.

Personal/Auto Loans
FMB Bank has been serving the borrowing needs of Warren County, and the surrounding area for over a century!
If you're building, buying, refinancing or borrowing on your home equity, FMB Bank can help! Unlike many of the banks now serving the same market, FMB Bank still reviews loan requests the old-fashioned way--one at a time and case by case. This allows us to consider your individual needs and unique situations. Below is a brief list of just some of
the types of personal loans we offer:
· Car/Truck/SUV Loans
· Boat Loans
· RV/ATV Loans
· Tractor & Farm Equipment Loans
· Personal Loans - Secured & Unsecured

Business Lending Services
FMB Bank offers more lending solutions, more options, more innovative ways to meet the lending needs of both large and small businesses. All decisions are made locally by business specialists committed to our area's continued economic growth. More
importantly, your FMB lender will be with you through the life of the loan and beyond.
Term Loans
· Business Expansion
· Equipment
· Long-term capital requirements
Line of Credit
· Ease fluctuating cash flow requirements
· Finance accounts receivable
· Purchase inventory
· Meet short-term needs

Special Project/Purpose Loans
· Unique, individualized loan programs to meet specific business needs

Construction Loans
· Provides funding through the construction phase of a building project
· Interest paid only on funds actually advanced for construction
· Permanent financing is available through one of our many business mortgage products

Real Estate Loans
· Mortgage financing for expansion or new location
Agriculture Loans
· Add extra acreage or production capacity
· New farm construction or expansion
· FMB has in-house Agriculture Loan experts
Small Business Loans
· Financing for small and medium size businesses
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Unemployment Rates
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Missouri 4.6 38 32 34

Source: Bureau of Labor Statisics

* Annual Averages





image5.png
Loan-to-Deposit Ratio Comparison
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Bank 0973012019 Ratio
(50005) (%)
FMB Bank, Wright City, Missouri 37,645 526
ilex Banking Company, Silex, Missouri 70,675 489

Source: Reports of Condiion and Income 9/30/2013 hrough 09302019
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Lending Inside and Outside of the Assessment Area

Number of Loans Dollar Amount of Loans $(000s)

Loan Category Inside Outside Total Inside Outside Total
# % # % # B % $ % | $(000s)

Small Business Is [ss6| 12 |444] 27 874 269 | 2371 | 73.0 [ 3245
Home Morigage 15 |es| 9 |375] 24 1004 [612] 693 [388[ 1787

Source:01/01/2018 - 12/31/2018 Bank Data





image7.png
Geographic Distribution of Small Business Loans

Tract Income Level % of Businesses # % $(000s) %
Moderate 515 1 67 20 23
Middle 48.5 14 933 854 97.7
Totals 100.0 15 100.0 874 100.0

[Source: 2018 DécB Data; 1/1/2018 - 12/31/2018 Bank Data
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Geographic Distribution of Home Mortgage Loans

% of Owner-
Tract Income Level Oceupied # % $(000s) %
Housing Units
Moderate 419 3 200 175 16.0
Middle 58.1 12 80.0 919 840
| Total 100.0 15 100.0 1,094 100.0

fource: 2015 ACS Census, 1/1/2018 - 12/31/2018 Bank Data
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Distribution of Small Business Loans by Gross Annual Revenue Category

| Gross Revenue Level % of Businesses # Yo $(000s) Yo
<=$1,000,000 837 12 80.0 688 78.7
1,000,000 4.1 3 200 186 213
Revenue Not Available 12.1 0 00 0 0.0
Total 100.0 15 1000 874 100.0

| Source: 2018 D&B Data, 1/1/2018 - 12/31/2018 Bank Data; Due to rounding, totals may not equal 100.0
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Distribution of Home Mortgage Loans by Borrower Income Level

Borrower Income Level | % of Families # % $(000s) %
Low 2.1 s 333 318 20.1
Moderate 22.1 4 267 275 25.1
Middle 216 4 267 363 332
Upper 34.1 00 0 0.0
Not Available 0.0 133 138 126
Total 100.0 Is 100.0 1,094 100.0

Source: 2015 ACS Census; 1/1/2018 - 12/31/2018 Bank Data
i t0 rounding, tofals may not egual 100.0

E
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LOCATIONS, HOURS AND GEOGRAPHIES

FMB Bank Main Office ATM #2

100 Veterans Memorial Parkway 10 Wildcat Drive
Wright City, MO 63390 Wright City, MO 63390
Census Tract 8201.09 Census Tract 8201.08

FMB Bank Website: www.fmb-bank.com

ATM #1 ATM #3
100 Veterans Memorial Parkway 520 Westwoods Drive
Wright City, MO 63390 Wright City, MO 63390
Census Tract 8201.09 Census Tract 8201.08

Business Hours

Lobby Drive Thru
Monday- Thursday 9am — 4pm ~ Monday — Thursday 8am - 5pm
Friday 9am - 5pm Friday 8am — 6pm
Saturday 9am-12pm Saturday 9am- 12pm

Assessment Area Census Tracts
Warren County
8201.04, 8201.05, 8201.06, 8201.07, 8201.08, 8201.09, 8202.04, 8202.01, 8202.03, 8202.04
Lincoln County
8102.04, 8102.03, 8103.08
St Charles County
3120.03, 3122.06
Montgomery County
9704.00
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2025 FFIEC Census Report - Summary Census Overview Information

MSA/MD: 41180 - ST. LOUIS, MO-IL o T
State: MISSOUR! 1§ | 4 f " L
County: 219 - WARREN COUNTY
All Tracts:

$111.200 $51.744 410¢ 352/ 8.58| 1360 1804
COUNTY

MO WARREN le201.05 2- Moderste 72.15{No $111,200 $61,155, 3e83 605, 737 014 1205,
COUNTY

MO WARREN 820108 2 Modarale 7243|No $111,200 961,398 ass1 548 1.07 187 1787
COUNTY

Mo WARREN 8201.07 2 - Mederate 64.63|No $111,200/ 854,787 3670 527 14.36 775 1337
COUNTY

MO WARREN 8201.08 3 - Miodie 119.37| No $111.200 $101.478) 5450 1016 18.64 1376 1851
COUNTY

Mo WARREN 8201.09 3. Modle 9403 No $111.200 $79.702 3828 508 1583 984 1431
COUNTY

MO WARREN 8202.01 4 - Uppar 12072|No $111.200 $109,952 22 208 8.92| 952 2144
COUNTY

MO WARREN 8202.03 3-Midde 9647 |No. $111,200 580771 783, 260/ T 1436 1763
COUNTY

WARREN 8202.04 3+ Micdle 99.18|No $111,200/ 84,083 3041 278 7.00 1578 1789,
COUNTY
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m FFIEC Geocoding/Mapping System — 2025

3103.10
Moscow Mils

gl 2

Missouri Dept. of Conservation, Missouri DNR, Esri, TomTom, Garmin, SafeGraph, FAO, METI/NASA, USGS, EPA, NPS, USFWS

Powered by Esri

' Matched Address: 100 Veterans Memorial Pkwy, Wright City, Missouri, 63380
MSA: 41180 - ST. LOUIS, MO-IL || State: 29 - MISSOURI || County: 219 - WARREN COUNTY || Tract Code: 8201.09

@ sclected Tract
MSA: || State: || County: || Tract Code:
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$111200

MO ST.CHARLES  [3119.09 4 Upper 147.72|No $111.200 $125208 5174 560, 1082 1747 1805
COUNTY

Mo ST.CHARLES (312001 4 Upper 154.65( No $111200 $131.081 23] 122 895, a79)
| COUNTY

Mo ST.CHARLES  (3120.02 4 - Upper 121.89|No $111,200 $103315 a1 59 1277 1141 1200
COUNTY

Mo ST.CHARLES (312003 3 - Miodie 114.86|No. 5111200 507,385 6038 & 183 1832 2a78|
COUNTY

Mo ST.CHARLES (312094 3- Middle 111.47|No $11.200 $94.486 5765 1318 2286 1333 1577
CouNTY

Mo ST.CHARLES (312085 3- Middle 11216|No. $111.200 595,071 8470, 1207, 18,65 1915 2182
COUNTY

Mo ST.CHARLES  |3120.96 4 Upper 125.56|No. $111,200] $106.429 026 1427, 1581 2173, 2274
COUNTY

Mo ST CHARLES  [3121.62 3 Mddle 11618 |No. $11.200 $98.474 a7 1380 1882, 2130
| counTY

[ ST.CHARLES (312188 4- Upper 12676 | No. $111.200 109,988 15 1198, 1344 2163 2588|
COUNTY

wMo ST.CHARLES  |3121.94 3- Migdle. 111.38|No. $111.200 594,390 488 320 07 1314 1378
| CounTY

wo ST.CHARLES  (3121.05 2- Moderate 9582|No $111.200 $67.856 3318 595 1783 811 1241
COUNTY

Mo ST.CHARLES (312204 4~ Uppor 14205 No $111,200 $120402 5155 321 623 1690 2005
COUNTY

Mo ST.CHARLES |3122.08 4-Upper 136,56 |No. 5111200 515,753} a2 415, 879 1387/ 1567
COUNTY

wo ST.CHARLES (312207 3+ Mcde 96.84[No $111,200 $62.083| 4288 1048 2.3 1128 1239
COUNTY

Mo ST.CHARLES  [3122.08 4 Upper 138.25|No. $111.200 517,180 5118 858, 16.76) 1351 1458
COUNTY

MO ST.CHARLES (312,00 4 - Upper 159.27 | No. $111.200 $135,000 4489 605| 1548 1087 155
counTY

R
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2025 FFIEC Census Report - Summary Census Overview Information
MSA/MD: 41180 - ST. LOUIS, MO4L

State: MISSOURI ".'; | 0 ( by

County: 113 - LINCOLN COUNTY L E—

All Tracts: 13

Mo LINCOLN 8101.00 2 - Modarate 6265 No $111,200 $53.109 4178 w2 938 1084 1756
COUNTY

MO LINCOLN 810203 3 - Migdie 101.44 | No $111,200 385,682 5660 800 10.60| 1607 1949
COUNTY

MO LINCOLN 18102.04 3 - Middle 96.07|No $111,200 $81.420 1784 200 118 622 630
| COUNTY

MO LINCOLN 810205 3 - Miodie 106,18 | No $111,200| $90,000 3964 27 825 137 1599
COUNTY

Mo LINCOLN 8102.05 3 Madle 94.27 [No $111.200 $79.904 2067 136/ 6.58 656 879
COUNTY

MO LINCOLN 8103.05 3 - Middle 85.20| No $111,200 $73.063 6752 1186 17.57 1470 2448
COUNTY

L] LINCOLN 810306 3 - Micdle 9542 |No $111.200 $80,880 2788 348 1237 920 124
COUNTY

MO LINCOLN 8103.07 3 Midde 108.21|No $111,200 $91.719 4626 | 585 12,65 1056 1347
(COUNTY

(] LINCOLN 8103.08 3- Micdle 87.22|No $111,200 $73.833 7826 781 9.98 1802 2220
COUNTY

MO LINCOLN 810300 3 - Midde 92.87 | No $111,200 s1e.71 5519 71 1035 1723 2054
COUNTY

MO LINCOLN 810310 3 - Miodle 8362 No $111,200| $70875 5603 639 naz 1370 1758
COUNTY

MO LINCOLN 5104.01 3 Middle a7.64|No $111,200 §74.282/ 5092 506 994/ 1463 2074
‘COUNTY

Mo LINCOLN 8104.02 3 - Micdle 104.52| No $111.200 $88.504 3614 255 7.06 906 122/
[ COUNTY
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2025 FFIEC Co Report - Sus y Census O

MSA/MD: 99999 - NA (Outside of MSA)

State: MISSOUR! AT
County: 139 - MONTGOMERY COUNTY - —
All Tracts: 4

MONTGOMERY |9701.00 . $77.100 364811
COUNTY

1o MONTGOMERY |9702.00 4- Upper 123.56(No $77.100 $70377 3666 369 007 1000 1569
COUNTY ! \

Mo MONTGOMERY |9703.00 3 Middie 98,75 No §77,100 356,250 2952 186 €30 1087 1890
COUNTY =

Mo MONTGOMERY |9704.00 4 Uppar 133.44No $77.100 576,004 2404 185 811 41 1231
COUNTY

Mo MONTGOMERY |9309.99 3 - Micdle 114.21|No $77.100, $65.054 11322 78, 775 3830 w2
COUNTY
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LOAN to DEPOSIT RATIO

June 2024
29%
September 2024
38%
December 2024
35%
March 2025
30%

*Note: the loan-to-deposit ratio of FMB Bank s greatly affected by variability of a
large amount of public funds on deposit at the institution.
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Public Strategic Plan for FMB Bank
Wright City, Missouri

FMB Bank s the only bank in the county to survive the Great Depression. With this distinction, comes
great pride and fortitude. The bank has aided ts surrounding communities and the people within,
through difficult and sometimes devastating times. As a permanent fixture in the community in which it
resides, FMB Bank s a service-oriented, family owned and locally operated financial institution. This
Strategic Plan is a mere continuation of the 100+ years of banking excellence that has been buit by
commitment to community service, loyalty to the employees who oversee day-to-day operations, and
unchanging core values.

Core Values

Our core values are integity, service, accountability, growth, transparency and the desire to improve.
They are the core of our culture, and make us who we are, and who we have been for over 100 years.
We remember these values and live by them daily. FMB Bank is unique; we are committed to always

do the right thing, we are empowered to serve our Customers and our Community, we are dedicated

to openness and candor, and we are driven by our legacy to grow and improve.

These values are guiding principles upon which all of our future operations will be based. It is important
to remember:

1. This bank exists to serve the needs of our customers. Customer service will b the first
consideration in everything we do,

2. Our employees are critical to our future success. Customer service and fair treatment of
employees are guiding principles that override al other considerations

3. We are a profit institution and we are profit driven.

4. Honesty n all dealings is a must. All business conducted in this bank will be forthright and
honest while adhering with all applicable laws and regulations.

‘The Bank's Mission Statement
High quality customer service i the true mission of this bank. The Bank's most important
asset is its’ customers. Our products are designed to meet the needs of customers, our hours are set
to meet the needs of the customers, and our employees are hired to meet the needs of the customers,
FMB Bank will trive to reach every sector of the community it serves with the appropriate financial
services. It s only through the accomplishments of this mission that the Bank's profitability goals are
achievable.

‘The next most important asset of the Banik s its employees. Without dedicated and responsible.
‘employees, it would be impossible for the Bank to be a responsible citizen of the community or to
render high quality customer service. All il be given equal opportunity and a fair wage regardless of
race, color, sex, age, religion, or physical condition. All bank employees will be treated with dignity and
respect,
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Loan Portfolio Disf

Loan Category %
Construction and Land Development 6
Secured by Farmland E 038
6,217 35.0
Multi-family (5 or more) Residential 0 0.0
Commercial Real Estate 6,161 346
Total Real Estate Loans 12,793 719
Commercial and Industrial 3,406 192
Agricultural 58 03
Consumer 1,450 8.2
Other 75 0.4
Less: Unearned Income 0 00
Total Loans 17,782 100.0

Source: Reports of Condition and Income, Due to rounding, totals may not equal 100.0
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Demographic Information of the Assessment Area

Demographic Characteristics # n/l;‘::: M Mj:’z‘;j;e ":2"“"": }/lp",’;; ,,/': :: "
Geographies (Census Tracts) 3| 00 400 60.0 0.0 0.0
Population by Geography 33,03 00 451 549) 00 00
Housing Units by Geography 14,893 09 a1 59.) 00 [X]
Owner-Occupied Units by 9451 09 ars) 58.1 00 00
Geography
Occupied Rental Units by Geography| 2,500 09 520 480 00 00
Vacant Units by Geography 2942 00 2835, 713, 00 00
Businesses by Geography 1716 00 515, 485 0] 09
Farms by Geography 142] 0.0 38.0) 2.0 0] 09
Family Distribution by Income Level| 8,793 22.1 21 214 341 0.0]
Houschold Distribution by Income 11,951 236 192 19.0) 382) 00
Level
Median Family Income MSA - $70,718|Median Housing Value $158,591
41180 St. Louis, MO-IL MSA

Median Gross Rent 5734
Families Below Poverty Level 8.6%)

Source: 2015 ACS Census and 2018 D&B Data
Due 10 rounding.totals may not equal 100.0

(%) The NA category consisis o geograplies that have not been assigned an income classification





